Mara3suHb! 6e3 6yayuiero: kyga v noYeMy yxoasT runepmapKeTb!

K HacTosemy momeHTy npopaxu, a tenepb u YCIIYIW B ux TpagnumoHHOM
copmate He umetoT byaywiero. W, kak u B nobom npouecce 3BOMOLNM,
NPEeNMYLLIECTBO NOMYYaeT TOT, KTO paHblue APYrX OCO3HAET HEeU3BEXHOCTb
W3MEHEHWI M HAYMHAET aaanTMpoBaTLCS K HOBOW PearbHOCTH.

CoKpalLieH®em TOProBbIX NoLiajelt 3aHUMAKTCS Takie KpYMHbIE peTeinepsl,
kak Carrefour, Casino n kpynHeiwwero urpoka — Walmart. TpeBOXHbIN 3BOHOK
npossyyan B 2000-x, korga B MWpe Hayancs ObICTPbIA POCT 3MEKTPOHHOI
kommepLuu. [naBHbI TpeHa — BypHoe pa3BuTHe MarasuHoB «y Aomax. Ecrim
CMOTPETb [MHAMWKy TOMbKO MO YeTbIpEM BedyLMM Mrpokam B copmate
proximity («MsTepouka», «Mariut» u «Qukcu», «KpacHoe n Genoe»), 8 2010
rogy 6700 maraauHos, B 2015 21 000, k Havany 2019 yxe 36 800 agpecos.
YenoBek ouyeHb ObICTPO npuBbikaeT K ynobcTBy. M pagy Hero rotoB Ha
onpenenexHble orpaHuyeHns w 3atpatbl. B cepeguHe 1990-x aTo uyThb He
y6uno IBM, korga oueHb MpoM3BOAMTENbHbIE MEMH(PEMbl OKasanuch He
HYXHbl — WX 3aMeHUn nepcoHanbHbli komnbloTep. K Obinu Kyoa meHee
NPOAYKTUBHbI W OrPaHWyeHbl, HO OHU Oblnu yAOBHbI, MOTOMY YTO MPOCTO
CTOSNM Ha cTone. A ele MeHblue CTOUNM. W He BaXHO, YTO A4S OpraHn3aLui
ux TpeboBanocb MHOTO M B CyMMe pacxodbl MpeBblanu CTOMMOCTb
MeiHdpenma. [lo3gHee 3TOT e npouecc ydapwn No pbiHKY AECKTOMNoB,
3aMeHVB UX Ha HoyTOYKu. HoyTbykm Okasanuck elue MeHee Npon3BOAUTENbHI,
yem MK. Onu cTounn gopoxe, HO npu aToM Obinu elle ynobHee: ux Bcerga
MOXHO ObINo HOCUTb C COBOM. A CHOBa KNMeHTbl caenanu ceoit Bbibop. Ha
CMEHY HOyTOykam MpULINM CMapTOHbl W MnaHweTbl. W kaxabiii pa3 Bpems
W3MEHEHNS KMMEHTCKMX NPEANOYTEHMIA COKPALLANOCh: BCEro 3@ HECKOMNbKO NeT
BaXHas Bellb, 6e3 KOTOpOil TPYAHO NPELCTaBUTL CBOH XW3Hb, NPeBpaLLanach
B TOBap, NepPEeCTaBLUMi ObiTb HEOBXOANUMBIM.

lpocTo noTomy, YTO PbIHOK M3MEHUNCS M yAoOCTBO OKa3anoch BaxHee BCEX
APYrMX npenmyliectB. B coBpeMeHHbIX peanusx cyllecTsyeT yaobHoe
peLLeHue — nokynka 1 npepoctaBnexne YCIYI ON LINE.

CerogHs hopmaT MaraavHoB «y OMa» TpaHCOpPMUPYeTCs B HOBYIO, YAOOHYH0
ANs nokynatens mogenb — akcnpecc-goctaBka. 3a 30, a wHorga v 3a 15
MMHYT Kypbep MpuBe3eT NpoayKTbl, BblopaHHble B YAOOGHOM NPUNOXEHMM
mobunbHoro TenedroHa. [la, fopoxe. [la, acCOPTUMEHT orpaHudyeH. Ho
BCMNOMHMTEe Npo HoyTOykuW... B mpownom rogy B Poccuu pbiHOK [OCTaBKM
NpOAYKTOB, e-grocery, coctaBun Bcero 23 mnpg py6. B atom rogy aHanutuku
INFOLine nporHoaupytoT 35 mnpg, a go 2022 roga cpeaHerofoBoit poct
cocTasut okono 85%.

Y Bac vacTHblit Gu3HeC — nnaTHas CTOsHKA, MOWKa, napukmaxepckasi, 6aHs,
BacceitH, kadhe, Gunbsipa, 6oynuHr, cTomatonorus, GyTuK. ...

Bbl xoTute yaoBOWTL-YTPOWTb OOBEMBI MPOAAX W YCMyr, He BKMagbiBas
NPaKTUYeCKn HWKakux cpefcts U ycunuin? Torga Bam Kk Ham — nnatdoma
«FREE ACCESS» - npunoxeHnue ans AHgpous, kotopoe Bbl MoxeTe ckavatb
Ha HaweMm carTe www.djv-com.org.

Bbl pabotaete mo npuHumny «TO TYCTO - TO MYCTO», korma Bawwu
nnowaaum nycTylT, a NoTOM MPUXOAWT B ABa pa3a Oonblue moceTutenen, u3
KOTOPbIX Bbl MOXETE 06CMYXUTb TOMbKO NOMOBUHY. Kak Bbl aymaete, U3 Toi
MONOBMHbI, KOTOPYO Bbl HE CMOMM OOCHYXWUTb, Kakoe KONM4ecTBO
noceTuTenen BepHeTcs k Bam cHoBa?

MbI npegnaraem Bam MpunoxeHue, KOTOpPOe MOKa3bIBAET NOMNb30BATENSAM, YTO
y Bac ecTb cB0BOAHbIE MecTa, 4To Bbl rotoBbl 06cnyxuTh nocetutens MPAMO
CEWYAC. [inst aToro Bam [OCTaTONHO 3apervicTpuvpoBaTh Balll CEpBUC —
Anpec, Hassanue, KoHTakTHbIi TenedoH no noute office@djv-com.net. Bol
MOXeTe aBTOMAaTWU3MpoBaTb COOOLIEHMS ANs CUCTEMbl M MOMb3oBaTenen o
Hannuun cBobOAHBIX MECT (rOTOBHOCTU OBCMyXMBaHWA) — Kak HanpuMep Ans
NapKOBOK/CTOSHOK UMW OTNPaBnsaTb B cucTeMy WHopmaunio Ha 6ase
MOOUITBHOTO NMPUIOXEHNS.

Monb3oBatens MoxeT nognucatsest Ha YBEOOMINEHUE npu ocBoboxaeHum
MecTa/rOTOBHOCTM YCyru 1 NONy4uT coobLueHre Ha MOBUMBHOE NPUNOXEHME.
Knuentam He mpugetcs npuxoguts k Bam B cnyvaitHoe unu HeynobHoe anst
Bac Bpemsi. KnueHtbl GymyT npuxoauts k Bam B YaobHoe ans Bac Bpems,
koraa Bbl rotosbl ux obenyxutb. Knuentam HE Mpupetca xaath B oyepea,
cooteTcTBeHHo MOBBLICUTCA nponyckHast cnocobHocTb Baleid ycnyru
YO0BNEeTBOPEHHOCTb  KMMEHTA, BOCMPUHUMAeMas kak 3aboTa O KnueHTe,
Bo3pacTeT B Pasbl.

3arpyxatite MpunoxeHue cebe 1 Bawmm knueHTam, peknamupyiite Knuextam
Bawm HoBble Bo3MOXHOCTY, Paclmpsiite Baw BusHec, nobaensinite HoBble
BO3MOxHocTu. Byaem paabl ¢ Bamu pabotats.

Shops without a future: where and why do supermarkets go

To date, sales, and now SERVICES in their traditional format, have no future.
And, as in any process of evolution, an advantage is given to one who, before
others, realizes the inevitability of change and begin_i to adapt to a new reality.
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Major retailers such as Carrefour, Casino and Walmart, the largest player, are
engaged in the reduction of retail space. An alarm bell rang in the 2000s, when
the world began a rapid growth in e-commerce. The main trend is the rapid
development of convenience stores. If you look at the dynamics only for the
four leading players in the proximity format (Pyaterochka, Magnit and Dixie,
Red and White), in 2010 there were 6,700 stores, in 2015 21,000, by the
beginning of 2019 there were already 36,800 addresses.

A person quickly gets used to convenience. And for his sake I'm ready for
certain restrictions and costs. In the mid-1990s, it almost killed IBM, when very
productive mainframes were not needed - they were replaced by a personal
computer. PCs were far less productive and limited, but they were convenient
because they simply stood on a table. And even less cost. And it doesn’t matter
that organizations needed a lot of them and the total expenses exceeded the
mainframe cost. Later, the same process hit the desktop market, replacing
them with laptops. Laptops were even less productive than PCs. They cost
more, but they were even more convenient: you could always carry them with
you. And again, customers made their choice. The laptops were replaced by
smart phones and tablets. And each time, the time for changing client
preferences decreased: in just a few years, an important thing, without which it
is difficult to imagine one’s life, turned into a product that ceased to be
necessary.

Just because the market has changed and convenience is more important than
all other advantages. In modern realities there is a convenient solution - the
purchase and provision of ON LINE SERVICES.

Today, the format of convenience stores is transforming into a new, customer-
friendly model - express delivery. For 30, and sometimes 15 minutes, the
courier will bring the products selected in the convenient mobile phone
application. Yes, more expensive. Yes, the range is limited. But remember
about laptops ... Last year in Russia, the market for product delivery, e-grocery,
amounted to only 23 billion rubles. This year, INFOLine analysts forecast 35
billion, and by 2022 the average annual growth will be about 85%.

You have a private business - paid parking, washing, hairdresser, bathhouse,
pool, cafe, billiards, bowling, dentistry, boutique ....

Do you want to double-triple the volume of sales and services without investing
virtually any money and effort? Then to you - the platform “FREE ACCESS” -
an application for Android, which you can download on our website www.djv-
com.org.

You work according to the principle “THEN DUST - THEN EMPTY", when your
areas are empty, and then twice as many visitors come from which you can
serve only half. What do you think, from the half that you could not service, how
many visitors will return to you again?

We offer you an Application that shows users that you have free places, that
you are ready to serve the visitor RIGHT NOW. To do this, you just need to
register your service - Address, Name, Contact Phone by mail office@djv-
com.net. You can automate messages for the system and users about
availability (availability of service) - as an example for parking lots or send
information to the system based on a mobile application.

The user can subscribe to NOTIFICATION upon vacating the place / availability
of the service and will receive a message on the mobile application. Clients will
not have to come to you at a random or inconvenient time for you. Clients will
come to you at a time convenient for you when you are ready to serve them.
Clients will NOT have to wait in line, accordingly, the throughput of your
service will INCREASE and customer Satisfaction, perceived as Customer
Care, will increase Significantly.

Download the Application to yourself and your customers, advertise your new
opportunities to your customers, expand your business, add new features. We
will be happy to work with you.
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